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Champlain Stone began as a one-man operation with 
Michael Morey extracting stone by hand and hauling it to the 
marketplace to sell. The original operation was financed by 
Michael’s brother, Mark, who loaned him $5.00 a day, a vehicle 
and some basic tools. Morey surrounded himself with experts in 
the industry along with family and friends who were intrigued by 
his determination, passion and “we can do it” approach.

Today, Champlain Stone Ltd.® employs more than 100 people 
and supplies six distinct stone products to dealers in the United 
States, Canada, and Europe. Our high-quality natural stone 
is recognized throughout the industry and is specified for 
residential, commercial, institutional and public projects alike.
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1983
Anticipating demand for granite, 
a second quarry is opened. As 
the popularity of granite grows, so 
does Champlain Stone.

1986
Creating new opprotunities 
and expanding the business, a 
new quarry opens unearthing 
new, uniquely colored stone, 
Corinthian Granite®. The 
company evolves from a one-
man operation to a larger-scaled 
operation involving additional 
labor and capital.

1987
Another quarry is opened in Fort 
Ann, allowing the company to 
expand its Corinthian Granite® 
product line.

1988
Morey looks to the future of hand 
cut stone in the marketplace; 
visiting dealers and discussing their 
wants and needs in their area. 
He notes requests for stone in 
Roughly Squared and Rectangular 
patterns, along with Ashlar 
patterns to expand his product line 
to raise the use and flexibility of 
natural stone to the next level for 
Champlain Stone.

1990
Great Meadow Limestone® is 
introduced, meeting a demand 
for stone that provides an aged 
look for restorative purposes and 
a fresh-split look for new builds.

1991
Based on feedback from dealers, 
Champlain Stone opens a fifth 
quarry producing American 
GraniteTM. This stone displays an 
aged appearance and a fresh 
hand-split look. It is useful for new 
construction and renovations.

1993
With the resurgent popularity of 
the Adirondack style and log 
home construction, Adirondack 
Mountain Fieldstone™ is 
introduced, a naturally 
weathered, spherical stone 
found in the New York state’s 
Adirondack region.

1995
Morey moves the corporate 
headquarters from his private 
residence to Main Street in 
Warrensburg, New York.

1998
A historic 19th century house 
in Warrensburg becomes the 
corporate headquarter’s 
permanent home after major 
renovations. Ground is broken 
at the Fort Ann quarry for a field 
house/office.
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1999
Project Development Department 
is added to assist architects, 
builders and masons with any 
concerns during construction and 
fabrication utilizing Champlain 
Stone products.

2000
Further expansion at the quarries 
results from involvement in large 
commercial jobs as well as 
association with award winning 
projects. In-house Corporate 
Media Relations department 
established.

2001
Champlain Stone launches of their 
website:  
www.champlainstone.com 

2002
Van Tassell Granite® is introduced 
to the marketplace. Office and 
quarry staff total over 100- a team 
that continues to take pride in the 
product produced, ensuring that 
the quality and service continues 
to meet standards Michael B. 
Morey established in 1982.

2003
Summit Granite® is introduced 
to the marketplace.  Michael 
B. Morey’s son Christian joins 
Champlain Stone full time.

2004
Ground is broken for the 
Warrensburg Office addition.

2005
Champlain Stone expands the 
Fort Ann Quarry operation to 
include custom sawn and thin 
veneer products. 

2006
Champlain Stone continues to 
look to the future with ongoing 
product development, innovative 
marketing and advertising 
programs, and a constant 
emphasis on service and listening 
to the needs of our customers.

2007
Ongoing expansions and capital 
improvements support changing 
market trends and demand.  
The company Increased efforts 
toward environmental responsibility 
through best quarrying and 
manufacturing practices, and 
through the use of recycled 
papers from managed forests for 
the production of promotional 
literature.  

2008
Champlain Stone continues 
to grow while sigunificantly 
expanded their South Bay Quarry.

2009
The pulse of the economic 
market dictated a new business 
model for Champlain Stone. 
Architectural development and 
conceptualization is key.

2010
Champlain Stone opens the Wood 
Creek Quarry introducing three 
new distinctive granites [Wood  
Creek Granite®, 1763 Granite® 
and Crown Point Granite™] to the 
architectural community.
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Champlain Stone, Ltd.
P.O. Box 650
Warrensburg, NY 12885

Physical Address
Champlain Stone, Ltd.
27 Elm Street
Warrensburg, NY 12885

Phone, Fax & Web
ph: 518.623.2902
fx: 518. 623.3088
www.champlainstone.com

Purchasing Champlain Stone

Architects and designers seeking particular specifications in their stone 

needs are encouraged to schedule a visit to our quarries. A member of 

our Sales & Marketing or Project Development Groups would be pleased 

to show you our products, assist in the selection of the most appropriate 

stone(s) and cut(s), and direct you to a dealer in your area.

Lead Time and Delivery

Lead time for orders of Champlain Stone products vary, depending 

upon the product(s) ordered and the in-stock availability of the stone 

and cut requested. Every attempt is made to fulfill and ship orders 

in a reasonable amount of time. Our quarries operate on a 40-week 

production schedule, with little (if any) production in January and 

February. In the fall, we advise our dealers of our intended shut down 

schedule and encourage advanced planning for any large stone 

needs expected during the winter months.

The Fine Print

Stone is, of course, a natural product.  Variations in color and texture do 

occur (thankfully) and are part of what makes our products so unique. 

Please use the photographs published in this text as a guide only. We 

cannot guarantee an exact match to any of the images contained 

herein. Product specifications and available stone cuts are also 

subject to change. Please contact a member of our Sales & Marketing 

Department for the most up-to-date information.
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